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Disclaimer OAKLANE

CAPITAL MANAGEMENT

The content of this presentation is only for the information of the participants and not to be construed as investment advice. Please consult your financial
advisor before acting on it.

Views are personal and do not necessarily represent that of the organization/employer.

SEBI Registration Status (PMS/AIF/MF/Research Analyst/Investment Advisor/None): PMS SEBI Registration No.INP000006624

1.Whether the research analyst or research entity or his associate or his relative has any financial interest in the subject company and the nature of such
financial interest.

Yes

2.Whether the research analyst or research entity or its associates or relatives have actual/beneficial ownership of one percent or more securities of the subject
company (at the end of the month immediately preceding the date of publication of the research report or date of the public appearance). Yes

3.Whether the research analyst or research entity or his associate or his relative, has any other material conflict of interest at the time of publication of the
research report or at the time of public appearance. No

4.Whether it or Its associates have received any compensation from the subject company in the past twelve months. No

5.Whether it or its associates have managed or co-managed public offering of securities for the subject company in the past twelve months. No

6.Whether it or its associates have received any compensation for investment banking or merchant banking or brokerage services from the subject company in
the past twelve months. No

7.Whether it or its associates have received any compensation for products or services other than investment banking or merchant banking or brokerage
services from the subject company in the past twelve months. No

8.Whether the subject company is or was a client during twelve months preceding the date of distribution of the research report and the types of services
provided. No

9.Whether the research analyst has served as an officer, director or employee of the subject company. No

10. Whether the research analyst or research entity has been engaged in market making activity for the subject company No



Long-Standing Interlinkage between Finance & Technology

Trans-Atlantic cable used for
banking - 1866

E\“ M\“ A’n u‘nﬁ‘t‘[&mlﬂfﬂnpb (‘“’“Wlf@

ESTABLISHED 1866

%, FOUR CABLES TO AMERICA j[&
he g STEM),

(DUPLEX

Telex - 1966

-

Analogue to digital — early
2000s

Bank employees per million inhabitants (EU15)

Federal Reserve Leased
Wire System — 1918

FEDERAL RESERVE LEASED WIRE SYSTEM

Texas instruments 1967

Pre 2000

Telegraph used to transfer
money

TR AR

DIRECT UNITED STATES CABLE COMP
LIMITED. :

Incorporated. under “ T Companies’ Acts 1562 and. 1567," with Limited. aviity

CAPITAL £1,300,000, In 65,000 SHARES 0F £20 EAGH.
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Source : Atlantic Cable, New York Fed, Siemens, New Numismatics, Touch Stamps, Metro, Barclays, Victorian data processing, IMF
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Diners’ club 1st credit card -
1950

CREDIT

CARD

L
Samuel A. Jeffrles [ED:I]LDLUE

S.A. Jeffries Co.
105 Forrest Ave.
Narberth, Pa. 91-080

EXPIRES DECEMBER 31. 1951




Our lives & workflows are getting
digitized through smart connected
devices

Over-alling of distribution as costs are
falling

The trick is to figure out where it
hurts & where it helps

Capex is getting converted into Opex(
software + hardware)

“In short, software is eating the world.” — Marc Andreessen
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Cloud compute capacity is exploding ]

Machine Learning models are getting
sophisticated

Tech Trends
Mindmap

Less friction & easy discovery of new
products & services

Early innings of cloud adoption

Cloud computing is getting
standardized & inexpensive

Real-time information & transactions

Enhanced customer experience due to
easy access to alternatives, return
policies, scale & network of platforms

New capabilities, new business
models without heavy capex




Underlying Technologies Enabling Financial Services

Artificial Intelligence &
Machine Learning

Internet of Things

Cloud Computing

Big Data

Predictive Analytics

RPA/IPA

|dentity Solutions

Blockchain

CRM Tools

/ \J\-

Client Onboarding
Technologies
__—  Enabling Financial Chat Bots
Services
Biometrics

Risk Management

Cyber security & Fraud
Prevention
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Value Migration from On-Premise to Cloud

Customer Managed

Reasons for migration to cloud
» Lower costs than on premise storage

On Premise

Application

Security

Database

Operating System

Virtualization

Servers

Storage

Networking

Data Centers

Customer Managed

Provider Managed

laaS: Infrastructure
as a Service

Application
Security
Database
Operating System
Virtualization
Servers
Storage
Networking

Data Centers

» Greater flexibility & scalability to upscale & downscale

» Potential to develop products faster
* Reduced operational risk, improved infrastructure for business continuity & auditability
» Retain the ability to assess, supervise & enforce provider performance

Provider Managed

PaaS: Platform as a
Service

Application
Security
Database
Operating System
Virtualization
Servers
Storage
Networking

Data Centers

» Isolation & separation across cloud operation activities of various customers further enhances security
» Separate accounts for operating the infrastructure, securing access to each perimeter in production
« SaaS provides the greatest value & ROI of cloud-based models, & attracts the largest budgets

Provider Managed
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Saa$S: Software as a
Service

Application
Security
Database
Operating System
Virtualization
Servers
Storage
Networking

Data Centers
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Successful Reincarnation of Old Business Models Qpﬁgkﬁﬁg

Corporate needs you l-::-“find the differences
between this picture and this picture.

B They're the same picture.



Old Wine in a New Bottle: History of BNPL

"The single firm that did the most to bring the instaliment
plan to the world was Singer Sewing Machines & their
innovative credit plan... They were notorious for hard-sell
“dollar down, dollar a week” tactics.“ — Year 1840

ora] R SEWING MACHINES.

" THE SINGER MANUFACTURING CO,

SiNGER VIBRATORY SHUTTLE No. 2.

SINGER VIBRATORY SHUTTLE No. 2. Mossted 06 Theee-Drawer Ouk Table with Drop Leal.

Showing plain head of the Siager Vibratory Shutile Machine,

e
|
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Not profitable on a standalone basis

https://www.library.hbs.edu/hc/credit/credit1a.html, HBS

BUY NOW
PAY LATER

Introduction

Picturing Pre-Industrial Credit
Credit and Charity
Pre-Industrial Credit in Practice

Credit and the Market Economy:
The Rise of Credit Reporting

Credit in aConsumer Society

Research Links

Credits
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https://www.library.hbs.edu/hc/credit/credit1a.html
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The Breakup between Legacy Maintenance & Innovation Spend will Determine the Winner 7y e
Major banks' IT spending vs. major tech firms' IT spending
2020 IT expenditure as
2020 operating a % of operating
Bank/tech company costs (Sbn) 2020 IT expenditure* (Sbn) costs**
Amazon 363 43 12%
Alphabet 141 28 20%
JPMorgan 67 10 15%
Bank of America 59 10 18%
Citi 43 9 20%
Goldman Sachs 26 4 16%
BNY Mellon 11 3 29%
BNP Paribas 34 7 20%
Santander 24 6 24%
Goldman Sachs has more engineers than Facebook, Twitier or Linkedin —— = £ Lk
With technology skills you can work in any industryl SocGen 19 5 26%
Deutsche Bank 23 4 19%
I UBS 25 4 14%
Barclays 18 = 19%
Credit Suisse 18 3 17%
T ald * Some figures are based on JPMorgan estimates; measures of IT spending vary by firm (eg. amoritization and capitalization can be treated
t'."n-:-r: sl differently).
._'."'w."'a Source: JPMorgan * Get the data + Created with Datawrapper
Bz,
hidman J(Y Financial industry is a big customer as well as competitor for talent

WAV BUSINESSINGIDER. COM
Goldman Sachs is a tech company

Silicon Valley isn't the only place where tech engineers are in high

10
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Technology also has Underlying Cycles

OAKLANE
Bundle: Unbundle: Bundle: Rinse & Repeat

folklore
e,

'Napster’s Features

¢ Started file sharing

* Easy to search
fi CALIFONNIA .
Al * FREE music

) \}\, * Limited to MP3
sl

folklore

SHUFFLE PLAY

downloads only

~t R~ AR — pr — AR
RetEN AR RS SN Anax
e

Bundled Unbundled

> B

Bundled

Source : AliExpress, Napster, Spotify, iTunes

11
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Bundles have Always Existed & Keep Coming Back for a Reason S S et

Hardware Software & Services

) o
App Store * iMovie ‘iTI.II'IES

B O

@
_\_7
- -—
Accessories
S

Operating Software :,\//\\// 2> S 4
& OS —
' —

Source : Apple 12



Bundles have Price, Time, Convenience & Interoperability

Hardware

18\ XBOXONE

~ Operating Software

iy @

Windows' 504 360,
’Mkr\os! =- Windows Q
N ET Il Server

Windows
phone

Source : Microsoft
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~ Software & Services

B Microsoft °

B Azure E{m ‘i
=. Microsoft 365 microsoft Bing
R HEHESFAIN

Accessories

13



Technology as Applied to the Financial Sector is No Different
Bundle: Unbundle: Bundle: Rinse & Repeat

Source : Image courtesy fintechtakes.com

Single-use Cards Rewards
Issuance
Onboarding Sub-accounts Chargeback management
Invoice Factoring
0
Account Openin o
K:C INgLe A POS Lending
Furnishment o SAR Filing
o Recovery
Account Verification Collections
1099 Filing
Sanction Screening .\.‘\\
Loan Serviting N Income Verification
P2P Payments
Collateral valuation ® ~ Data Aggregation
\
. . ATM Access
Cybersecurity 1 dotacki ) l
Transaction Monitoring Fraud detection oan Sales
Customer notifications

s o
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Fintech: The Great Re-Bundling

Cash App

Chime

[ P2P Payments

] [ Direct Deposit

SMB Integration

Crypto Investing

Debit Card*

Direct Deposit

Reward Program

Equity Investing

Cross Boarder

Personal Loans

STy

[ Debit Card

Savings Account

P2P Payments

Overdraft

Credit Card*

Lo

Source: Ark Invest

Launch expected/ announced

Robinhood

[ Equity Investing

Crypto Investing

Direct Deposit

Savings Account

Debit Card*

*Includes pre-paid cards

SoFi

[ Student Loans

Personal Loans

Mortgages

Wealth
Management

Direct Deposit

Debit Card*

Savings Account

Budgeting

Equity Investing

Crypto Investing

Venmo

P2P Payments

SMB Integration

Debit Card*

Reward Program

Direct Deposit

\

Credit Card*

pmmmm—— pmmm———

Crypto Investing

o R

——

s o

OAKLANE

CAPITAL MANAGEMENT

Wealthfront

Wealth
Management

Personal Loans

Savings Account

Direct Deposit

Debit Card*

Mortgages

e ?

15



Bundling & Unbundling

Reasons for Bundling

e e e e ——— S I —— p—

Common Infrastructure Convenience & Trust
Common ldentity Stack & Standardization &
Paperwork Complimentary Product

Economies of Scale with

G S PR Regulation & Compliance

s o

OAKLANE
CAPITAL MANAGEMENT
Reasons for Unbundling
___________________ \\
I
Role of Technology :
I
)
___________________ 7
Product Complexity High Cost
Friction Un-met Customer Needs

Emerging Business

Inertia & Stagnation Models

16
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Unbundling of a Bank Post GFC LN i

@ A4 WiseBamyan e :
Pave ??Spal'k F_lmd,o"ﬁﬂm MSID.EI- [JAPITALL @ AT VES::TPERSONAL CAPITAL PI'OPE“I"
sttt @'”—-f‘ e m“ﬁﬂ“‘“““ " s"""‘F’z"” gweaimfmm O Sparke '%:%SIGFIG smartasset — Q00U utlife
Pt : ‘“»R ' g =,
ADF rE.::f:': f‘“ i P‘l. rsomal d‘i y th ", AS}JEEIFLGH ﬂEEﬁéﬂﬁ?ﬂr Fimandal | ::.::-.-;:E:_ fl nerdh{ llet T QILEARNVENT ‘ Patch of Land
R g Oy E r
= i s -\-- and Credit v /*( Investing and Rt I‘ﬂ!‘ I‘uf"J"r \"J'\'J';ff"\'f'r Ravasrds ang 4 Benefits A ﬂssﬂ%"m loanloglcs
8 view Your Accounts . g
Mot v svbie < smdec} (; ) FUNDTHATLP g
> LendingHomE

—————  {hFigtree
C‘-; blooom ,‘\ -’SEI.H.EHI][R

= - =
CoverHound = CAR'\-" ég];' A Upstart
earnest TUITION.O B Hendlp _ Erevate

P I yre— T — @ OKam
College & - -—EL = _"%. == @a L“’?—%E‘LLB_TUN K i

~PROSF PERP -ff[(;umu‘.us )

- OVE"I N Bank wherever life takes um credit sesa T||J ,:m day Checking , ~ LMW mfSnay
‘Whether you're choosing a chedkng accownt, ban| on the 99 ks r?“ r“ i T E =
dlglt ! ) s Pma;ﬁgmr_.pmd : ] :- F.\rgpmal-:-‘fn.l"rfrzr Wi |>||nr.\-:|e your~” o anline In g "%
: T - - 5 s niine. Get Started 3 -
chlme —_____ covestor @ Rerklity R regall
" RUSHCARD St T2K : ~7 i = -.humzap
Juvo i L “,'*1-‘1 .. : 0 FUNDBOK x,:q,.f: |?nd|0 u I.,|"__‘- -— -:. - @ i
3 I ':E 13’ 7~ w LendlngRobot P g, == _ Ze uphold
Varo & T 4 | i r Sl'da!ﬁ.u.--'-u- % f automatically sav r!hr-a. -
S mplylnsured L b B o "/ MOCaFi | PavActiy’ —gtersewet sas "W::ﬂ e @ ™ Penny
I - . Léarn Mare ¥ \ S L= il
4 covarwallet ¢ @ “ @ oble | @ acmb STREET - ||WVA o \ > BOOST  Sag 1
= or a Y J T i )
G—‘-'"S“m“ e @custo | \ YA g oo g et B DK\\E\\ ~@ S B
Lumty - Wy, o e / > — @fundera e BIL!.(
i - Miaage Paroll ad t&. Fﬁ.w.ucl.uimd cj::d':t 4: *\_Ia]ne & Receive Get Started w:t!:"" — GUARD
e y 1 1 i’a;mm].t:- Checking *—— .
co B I 0 O | T T o wave-—zuora
| i e e e .
( 40 /CAN cnprrnu \an T~ S S
HEK_I-J nSurance \§® Kabba e e
o Y i CZFO \_\:ﬂll‘lt @k " ern.nsm:ﬂs
G eshares E*"“}vwm QBlueVine investhextoos * CREDIBLY 1 ] “Mozido > SMODAONE

Source : CB Insights 17
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Technology & Shifting Consumer Preferences Force Industry Structure & Business Model st S

Changes

Prior to GFC Post GFC 20XX

re rae r > W @ ra_ r r& r-

- T et - et - e etere
oo ity g > oo e oo ey L e o - oo
e e e’ e bt o g e e . .o

re» e o @B @@ S "™ ro - raw
- e ereie e O i TLTA T & o "Tral i8S e
Drivers Drivers Drivers
Leveraging existing customer base Mobile-first customer expectations, CAC is high with increased competition,
Enablers CAC driven, hyper focus on single customers desire for simplification &
Brand. Consumer desire for trust experiences/markets end-to-end best-of-breed products
Enablers Enablers
Mobile app stores, open APls, cloud Inorganic growth & consolidation

infrastructure, bank regulation

The winners of the unbundling battle will be forced to behave & look like incumbents
Unit economics, regulation & compliance, trust, distribution, customer preference

Source : PNG EGG 18



Payments are the Battleground for Customer Acquisition with the Hope of Upselling

Customer Acquisition Costs (CAC) across Financial Products

Range of CAC (USD]

51500 51,500

4 .
$1,000
$750

v

¥ 5350

5250
Credit Bank Retail  Brokerage
Cards Checking Platforms
Account

5400

l!.
v

5250
520
Consumer  Digital Wallet
Lending

Digital Wallets can acquire Customers for a Fraction
of Banks’ Customer Acquisition Costs (CAC)

Source : ARK Invest

A primary driver of the explosive growth in digital wallets is lower CAC

According to ARK’s research, compared to the roughly $1,000 that a
traditional institution might pay to acquire a new checking account
customer, digital wallets invest only $20 thanks to viral peer-to-peer

payment ecosystems, savvy marketing strategies and dramatically low

cost structures

s o
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Potential Value per avg Digital Wallet Customer across

Value Per Customer (USD)

Commercial & Financials products in the US
$25000

$19,900 $9.400

$20,000
$15,000
$2,700
$10,000
$2,600
$5,000 . $2,500
B
- $1,000

%0 —
Total Offline/  Payments Insurance  Personal  Saving  Brokerage
Online Credit and
Commerce and Spending

Mortgage  Account

At Maturity, each Digital Wallet user could be worth
roughly $20,000

If digital wallets were to become consumer financial dashboards, ARK
estimates that the net present value associated with their financial
service revenues will exceed $10,000 per avg US user

Beyond financial services, digital wallets could become lead
generation platforms for offline and online commerce, potentially
adding another $9,000-$10,000 to the net present value of their
revenues

19
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TAM & Profit Pools from Embedded Finance are Driving Funding Surge OAKLANE

4
FINANCIALS IS THE LARGEST SECTOR IN THE WORLD PAYMENTS COMPANIES CONTINUE TO OUTPERFORM OTHER BANKING
SECTORS IN VALUE CREATION*2

Financial services is the #1sector Numerous large outcomes

Global market cap of public companies TRS performance of public companies’
S S Indexed to 100=January 2009

1,600

T

I FRnbee SR
3 DanNks »I0g

$137 u B
1,400
Payments
$107 1,200
$aT  $9T
1,000
inan panies in Fortune 500
$6T s in Fort
§5T
4T 800
3T $3T
600
Asset
400 management

|

I & g B $ 3 E = Retail banking
E Eﬂ ?3_ 2 = s = 200
I - J & Corporate and
imvestment banking
Mote: Based on Coatue's classification of Sectors. Financial Services includes FinTech, e.g., V/MA/PYPL / 5Q f ADYEN, etc. 0
2009 2010 20m 2012 2013 2014 2015 2016 2017 2018 2019 2020 2021

20

Source : Coatue



Beachhead Strategies

Scaled Financial Institutions

Non-Balance Sheet Items

Move money a.k.a
payments, inward &
outward

Manage money:
Core FDs & Cross
Selling of Asset &
Liability Products

Insurance, pension,
fund management,
broking, wealth
management,
custodial services

Cashflow Tracker:
How much & where
the money has gone

Source: Coatue

Balance Sheet Items

Lending: O/D,
mortgages, credit
cards, factoring

Access to diversified
sources of funding

PROVEN WEDGES?

Bank account

FinTechs

Start with Non-Balance Sheet Items

Credit cards

Cross-border

Trading

e o
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chime

(L

Credit card

Revolut

Spend of bomw o obrood n 150
rerencay s no leay

4o

fﬁ' robinhood

Investing for Everyonea

Cormmi k- na investing, pius
‘thi hoals you need bo put paur
money in maticn. Sign up and get
your firet sinck ke fees, Cartain

EmiRatiors apply.

L) Conmiminn & Fris Sk Sadosas

[

(Deluxe via Chase)

21
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Complexity Under the Hood of Simple Products LN i

Revolving line of credit

Transaction fees(interchange,
network & acquirer)

Authorisation service Overdraft line

/

Payment guarantee

Credit Cards are Also -
Reward & loyalt
a Bundled Product | reward soyalty program ]

Settlement mechanism Digital wallet

N
//

Clearing mechanism

Insurance & warranty program ]

22



Assumptions are the Mother of all Goof Ups

Source :

fintechrevolution.tech

Credit card
Debit card
BMPL
Brokerage
Mortgage
Auto insurance
Awuto loan
Home insurance
Personal loan
Remittance
P2P

401K

Life insurance
Student Loan

Savings account

Business CC
POS

Instant ACH

MCA
Checkout'processing
Payroll

Billpay

Business checking

Business insurance

ENGAGEMENT VS LTV FOR KEY PRODUCT LINES?

T coneumr

F
L
™
Bt
o
L
-
L
L
@
@
P
S
&
™
L
&
L
@
-
i
&
L
9
@
-
L
L
Low 1 2 3 4 1% = 8 9 10 High
LTV @ Engagement

e <
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Hyper-Growth & Hyper-Valuations Everywhere

Geogra
phy

India

USA

China

Other

Fintech Infra &
Others

Finflux, Decentro,
The Digital Fifth

Plaid, Yodlee

Tencent, JD
Technology

Tink

FinTech

Retail & SME
Lending

Judo, Kaarva,
Apnapaisa,
BharatPe,
CashTree, Indifi,
GetVantage,
LendingKart,
Bridge2Capital,
OkCredit

SoFi, Lending Club,
Kabbage

WeBank, MyBank,
Du Xiaoman
Financial

Klarna, OakNorth

Payments

Paytm, GPay,
PhonePe,
Billdesk,
Mobikwik,
Freecharge,
Cred, Zeta,
Instamojo

Square, Stripe,
PayPal, Master,
Visa

AliPay, WeChat
pay, Union Pay,
JD Pay, TenPay,

Aydyen, Wise,
Airwallex

Neo-banks &
DCB

RazorpayX,
Niyo, Atlantis,
Digibank, Yelo,
Paytm, Open

Chime, Current,
Aspiration, Varo
Aspiration,
Rayo, Oxygen

Neat, Wise
XW

Revolut
NYBank, N26,
Monese, Neo

WealthTech

Zerodha,
Wealthdesk,
Groww,
Finwizard,
Scripbox,
Kuvera,
ClearTax,
Capita

Robinhood,
Coinbase,
Acorns,
BlackRock,
Fidelity

Ant Financial,
Lufax,
Tianhong,
Wacai, DataYes

InvestSuite,
ObjectWay,Scal
able Capital
Additiv, iFast

InsurTech

PolicyBazaar,
Coverfox,
InsuranceDekh,
Policyboss,
Riskcovry,
ENSUREDIT,
Digit, ETInsure

Oscar, Bright
Health, Amwell,
CoverWallet,
Rhino

Ping An, Zhong
An, China
Pacific
Insurance,
China Life
Insurance
Company, PICC

BGL, Bima

RegTech

AuthO, PiChain,
Karza,
SignDesk,
Signzy, Onfido,
Jocata

Avalara,
Canopy, Argos
Risk, Onfido,
CloudPassage,
TrackBill

lceKredit,
Tongdun,
ADVANCE.AI

Secure Code
Warrior

= o
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BlockChain

WazirX,
CoinSwitch
Kuber,
CoinDCX,
ZebPay,
BuyUcoin
Banks like-
Kotak, ICICI,
DCB

Coinbase,
Gemini, Kraken,
BitPay,
Chainalysis

Huobi, Bitmain

BC Bitcoin,
Quickbitcoin,
Coindar

24
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US Listed Payment Leaders have Created Tremendous Shareholder Value o148 Ryl

' ¢ . #RegTech
“We’re doing all we can to hold back the competition.” @trslioo

25
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US: Private Players Own Critical Underlying Infrastructure & have Built Merchant & Customer OAKLANE
Ecosystems with Profitable Economics

Stripe Business Model In A Nutshell

Stripe is a payment processing platform making money based on the transactions processed. Stripe
charges 2.9% per successful card plus 30 cents. As a SaaS business, Stripe offers Billing (Starter and Scale),
enabling customers to schedule clients invoicing or charging to analyze the subscription revenues. Other

services also comprise Connect, Radar, Terminal, and Atlas. Account Fintech
Authentication Products &

& Authorization Applications

200+ Million User Accounts

Revenue Streams

2,600+ Fintech & Financial Institution Developers H oW D o0es S qu are Sp ace M ak e M on ey?

Fintech 1 Fin. Instit. 2 Cust. 2,600+ i i . . . .
Squarespace is a North American hosting and website building company. Founded in 2004 by college student
mmm Anthony Casalena as a blog hosting service, it grew to become among the most successful website building
companies. The company mostly makes money via its subscription plans. It also makes money via customizations
@ PLAID on top of its subscription plans. And in part also as transaction fees for the website where it processes the sales.
Integrate With a Single Platform

Revenue Streams

@ \ Connect
The Connect application allows

Radar sellers to partner with Stripe and
Radar is an application based on  add payments to their platform
machine learing enabling (Standard; Express; Custom)
customers to identify fraudulent
transactions. Stripe charge 5
cents per transaction. Dﬂtﬂ

Account Information Liabilities Transaction Data

Identity Income Assets Balance

Squarespace Select
Squarespace Select allows users to
access the most advanced Squarespace
features with dedicated support. For
this package, Squarespace charges
$4,900 annually.

VISA

Source: FourWeekMBA 26



Evolution History, Technology Trends & Regulations have a Role to Play Too

Source : tearsheet.co

Bottom Up Embedded Finance
EU/US is here

End Lise

r Platiorms
Wl Bank sy
* Ak & H 2 6 @
Heobavs Sans
O [Reval N ' Accounting

" FvE YRR
ticle ; MAONIT
By sireys Bank

IntErface
plusnbing

Unbur-Fled

£a Trarrfories

Embedded "'L'\
%
Fi fervice

Unbundled

Top Down Embedded Finance

China is here

8y —-J—- Betterment

'I:..T.E‘.El R |
PoyPol . §
e
@ _ | i
e L " .Exp-ed-l:l
B2 & 7
TAKL s + i | iwingsocial

GROUPON

Rebundled
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Ecosystems have Evolved Differently

7:56 AM

260 Drumes st > |

-

Economy

b

$3.33
812-8:16am®

B w4321

Source: Nian Liu

REQUEST POOL

Airbnb

Airbnb, Inc

UPDATE

What's New
Version 19.13

Further stability tweaks to make managing your
listing and your travels as easy as possible.

Preview

&

SEARCH.
BOOK.
TRAVEL.
EXPLORE.

Version History

1d ago

Dash when you want

See which areas are hot with
orders and start dashing.

Dash Now

1iouron

Nsausalito,

= o
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Alipay, Ant Group’s Flagship SuperApp

From online payment to buying gold, its an online supermarket of financial offerings

Scan QR code -

Utility bills -qg

Exchange rates -
calculations

New Covid-19 _|{§

cases

Total assets
in Alipay -

Wealth -
management
products

Stock market
index

& S *wcanrunnn

HERAS

e
1RENE

Alipay home page

Movie and
theater
S - tickets

i1 - Credit card
repayment

. HEARSEERES

P o
L - =

Yesterday's
- earnings __ Available
Gold balance
- Funds Bill
--Bi
- Insurance
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India Stack

Layer Provider

Presence less UIDAI

UIDAI
Paperless Layer CAS

MeitY/ DigiLocker

NPCI/ UPI

Cashless Layer AEPS, Aadhar Pay
IMPS

Consent Layer NBFC-AA

Source : ACM

APIs/ Functionality

Authentication

KYC

eSign/ Digital Signature

Documents

Payments

Payments

Payments

Financial Data

= o

OAKLANE

Uses
Service Requests/ Delivery, Authentication, Direct Benefits Transfer

Bank Account Opening, SIM Issuance, Loan or Credit Card Requests
Contracts, Agreements

Consented Document Sharing

Retail payments including P2P, P2M, Govt. through Mobile

Cash Deposits/ Withdrawals, Transfers, Merchant Payments using
Biometric Authentication

Remittances, Mobile Payments

Personal Finance Management, Loan Processing
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Key Milestones in India Payment Rails

Payments & Settlements
Systems Act 2007

1
’ |'
I UIDAI | ' Launch of
: established | | DBT Program
| ' i !
| I Aadhaar | | i
: : launched| : :
! : o | o
I I | | I
! ' | November June !
December Januarv | ; lanuary
Ap r||

«OmuOmOmOmOuOuOuOmC =D

December
I

December
I
I
]

1
1
1
:
NPCl incorporated :
1
1
1
1
1

National Financial
Switch taken over by
NPCI

IMPS launched

Payment Systems Vision
Document 2012-2015

e
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UPI launched, Master
' Direction on
Startup I @ NBFC-AA
" | [
!ndla Septeml:ler
ActionPlang | Master Directions on Access
: : ' 'I' Criteria for Payment Systems
Digital India ' | o
Campaign : o i IRDAI Guidelines on
July : | : :Ir;_r.urance e-commerce Pe.l\:fment Systems
. : v | Iy Prohibition on Vision 2019-2021
Centralised @/ oy ') o .
KYC ¥ B ] Dealing in ‘\:’lrtual |
1 |I I : : | : CU”‘E.FICIES |I Localization
JAM trinit‘f, I : o I I I of servers
1 | I
! lunale ! : 13"“3”!’ : ! [
1 vl | | LI | !
August L April | P : Ma? |
i |Januar',r o i March Aprll
|
: : I |
| (2017) | - o Cooz0) o]
I I I
T 0o 1 i
August | || November || Oetnher '
I
: : : : : Oc‘tnber: : l
I | (.
: | HE I November ! FLDG by RE
Standup & May | I : not allowed
India | HE . ®
' L ! Operational Guidelines:  conoent
Septemb 11 Withdrawal 1 1 P *  Revocation
eptember ' . I Interoperability of PPls
, 1, of Specified 1 Mast D .
IBBPDUS‘I Bank | aster yn_amlc
duthorised! ' Directions Capital
I Notes as on PP Requirement
Small Finance Bank & June legal tender! . .
. . | Lending Reduction of
licenses issued ® o DPD Timeline

Payment Systems

Vision 2016

Master Direction

on PPls 30



Notable Cases of Incumbents with Technological Orientation

(O
Gain more visible control of your cash flows K@ Make your working capital work harder for you
+ Instant & contactless colletions/payments 0 ONLINE CASH ONLINETRADE Jdme O— + Use trade solutions like Accounts Receivables

+ Real-ime reconcilation of all your accounts MANAGEMENT 2% FINANCING Financing to manage your DPO, DSO and DIO

0—0

Yo ur ) Ensure viability of your supply chain no
Book your FX instantly \ ‘matter how complex
+ Realtime FX transactions at optimum ~ «—@) -0 Dl G ’ TA l SUPPLY CHAIN A8 * Provide funding to your suppliers (or other

spreads with integrated STP. FINANCING intermediaries) within your own ecosystem

experience

Advance into new frontiers with confidence Apply the latest API technology to power your business

87
Lquomry  AS SEAMLESS  Jhmcand
MANAGEMENT CONNECTIVITY i
ADVISORY 53

+ Simulate liquidity management structures
+ Understand market regulations

+ Digitise your operations and optimise business workfiow

*+ Integrate banking sevices into your own platforms
+ Analyse risk scenarios

ADigital Experience for all your banking needs. Call your RM or DBS BusinessCare to find out more.

BLACKROCK

Aladdin.

by BlackRock
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PINGAN

World-leading
ne Posiioning technology-powered
Perconal Financlal Services Group

Tia Focuses @ Pan Financial Assets ﬁ Pan Healthcare

T .
Deveopriet ﬁ,t: Finance + Technology @ Finance + Ecosystem

Medili
l['} =} fg @ B [ [f
i 3 ,ﬁil.:; o \ﬁg g2 @ mﬁ

I
L) ;
NPl Insurans Baniing Audtborapement  Financhl  Hmlthom Ao Realbstate  Sman City
Sorvices  Eooptem  Seices  Senicl Ecomslem
Eiuiysterh Euotem  Econlem



A — Assets

L — Liabilities
A - And

D — Debt

D — Derivative
| —Invt.

N — Network

Portfolio Risk Analysis

» Portfolio Construction/What-if Analysis
* Risk Modeling & Reporting

+ P&L Analysis

Risk Management, Control & Oversight

» Executive Oversight

» Comprehensive Risk & Position Reporting Across all
Assets

* Full Information Transparency

* Centralized Source of Data

Data Control & Operations

» Security & Broker Data

* Post-trade Compliance

» Trade Confirmation & Notifications
» Corporate Actions Procession

Portfolio Administration

» Performance Attribution

» Reconciliation

* Cash Forecasting

* Interfaces with Accounting Systems

Trade Execution

* Order mgmt.

* Pre-trade Compliance
* Placements

» STP to Brokers

The Role of Technology in Investment Management is Underrated

The rise of BlackRock

Overall assets under management ($tn)

B Hedge fund industry Private equity and venture capital

BlackRock buys
Barclays Global
Investors

BlackRock buys
Merrill Lynch
Investment Managers

!
...||II|I|||IIIIIIIIIIO

2000 2005 2010

Source: BlackRock, HFR, Preqin
©FT
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BlackRock

N

2015 2020

* BlackRock AuM as of end-June 2021

32
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Incumbents’ Dilemma OAE%NSF

“We only have two demands!

Why don't people just give us what we want?”
“Yes, I'm confident about our

business model — why do you ask?”

18P 1) Ysueag fisny jeuibug @
I"{o0ISUCOlED) WOl B|qeeny SIYBiY

“Most of our customer retention is through
inertia”
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Blockchain Protocols can Improve Existing Systems \OF: 1.8 Belnls

=

Stored information can represent

Contains all the history of . .
anything, not just currency

transactions

Software programs can be built in
to leverage the information in the
blockchain

Has multiple identical copies, no
single breakdown point LAUNCH A FINTECH STARTUP AND NO

ONE BATS/AN EYE
e/

Is public, everybody can look up

. ' .. Reduces time from days to near
what's in there - r‘ y

instantaneous due to automation

ADD BLOCKCHAIN :i'EI}H AHIIFEUEIWIJH[

LOSES THEIR MINDS,

megenearator.net

There can be multiple linked

. Reduces costs from overheads &
blockchains

intermediaries

Information is cryptographically

Enables new business models like
assured to be tamper-proof

loT
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Blockchain Use Cases

Use Case

Distributed Ledger

Smart Contracts

Consensus Network
Membership

Events

Systems Management
Wallet

Systems Integration

Security

Use Cases by Banks

Digital Assets & Alternate
Sources of Capital

Decentralized Finance

Tokenization, Non-Fungible

Public Sector Adoption as
CBDCs

Supply Chain Management
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Description

Used to create & transfer value & assets, record transfers & exercise of rights on assets in primary, secondary market as well as post trade
administration

Automation: Business terms embedded in transaction database. Transactions executed when terms are met. Value automatically transferred
to recipient. Changes automatically reflect in ledger.

All parties agree to collection of network data & processing peers. Responsible for maintaining consistently replicated ledger
Manages identity, transaction certificates & other permissions

Creates notifications of significant operations

Ability to create, change & monitor Blockchain

Securely manage users’ security credentials

Integrating Blockchain bi-directionally with external systems

Appropriate visibility, secure, authenticated & verifiable transactions. Users have more direct control over confidential information, seamless
attestations

Escrow management solution, domestic interbank payments, trade finance, syndicated loans, LYC, agricultural commodity trade, bond
settlement, digital payment solution for private securities, equity swap & derivatives trading, cross-border payments, private label MBS
securitization, digital loyalty network

Enabled by ease of storage, fractional ownership, medium of exchange, conversion into fiat currency

Open-source global financial system to lend/borrow, go long/short, earn interest etc. Open to anyone, user controls money & how it is spent.
Transparent & anyone can inspect code to see how the system works

Creates new market for previously illiquid assets/markets and settled directly against digital currency or alternate payment solutions. Reduces
costs, time

Digital token of country’s official currency, regulated by central bank

Greater visibility into the origin & movement of goods, accurate & timely data to address inefficiencies & risks, synchronize information from

multiple parties real time & in strict privacy 35
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Now Buffering into the Metaverse OAKLANE
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\l The Sunny Leone Collection Roadmap Unlockables Maore Signin m
NP TR

SunnylLeone x Mintdropz [

Welcome To The
Sunny Leone’s NFT
Universe

The Sunny Leone NFT Metaverse is a collection of NFT's - unique
digital collectibles that will live on the Ethereum blockchain. Your
Sunny Leone NFT is your membership access pass to the
metaverse that gives you access to NFT Holders Members only
access for Exclusive Content, Perks, and Access in Sunny Leone’s

Metaverse.

Sign Up For Early Access
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The Number of Cryptocurrencies are Surging, but the Bulk are Closely Held Sy s

1)
_ _ Balance, BTC Addresses A;Ac_irdreTses USD(mn) %USD(Total)
Number of Cryptocurrencies Worldwide 7557 (Total)
6826 (0 - 0.001) 20133259 51.41% 236 0.02%
6044 [0.001 - 0.01) 9776655 24.96% 2120 0.20%
5840
[0.01-0.1) 5988917 15.29% 11014 1.03%
4501 [0.1-1) 2455433 6.27% 43374 4.04%
[1-10) 661479 1.69% 95883 8.94%
2817 [10 - 100) 131763 0.34% 243712 22.72%
[100 - 1,000) 13976 0.04% 226280 21.10%
1658
1335 [1,000 - 10,000) 2085 0.01% 299776 27.95%
506 562 644 ]
66 51006000000) 84 0.00% 117805 10.98%
[100,000 -
§ § § § § - Qz) - Z N & £ N = o N Z 1,000,000) 3 0.00% 32349 3.02%
w ~ o o N D T 7 'ﬁ @ 0 <
= 39163654 2.07% 1072550 94.71%

Source: Statista, https://bitinfocharts.com/top-100-richest-bitcoin-addresses.html 37
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“We are a technology company with a banking license.” — Michael Corbat, Citigroup L1 0s dnlE

Software companies are offering financial services...
and financial companies are offering software

Software Companies’ Financial Services?

Median EV/Sales: 11.0x Medign P'TE: 20x Median PE: 12.3x

I\\Adobe ({7 \NSYS N (sapeniech [} AUTODERES OIY H {..) Allstate i
volord)  Bentiey DO Cddence’ compan  CilnX adyen L—
e B »  (Fousoos) DocuSign I @ppfolo | A ktnin Brookfield
| bill.com s

Odvalrace  eelastc  FICO Fved) FoRTINET ‘I 5 ‘_-ﬁ :“R M Citl ecrMeGrouw

Ty r— INTUIT oo / ot

({3 Gabaddy Govioiwes; HUDSEEL 5 MicrosoR § ightsped e R”}.m - - # Huntington O

.. o Dl l‘l‘. n,ktu openiet 1E M
monge ¥ Nortonlite. ooy, ey = " | shopify . - ’

ORACLE ﬂm' "H"m ﬂmm L ¥ F'I'"'ﬂ' N } H I‘{ H - ‘-‘ ._ Hltufl h‘h H.}I W I:"i-

Aoercs @ pic qualtnics™  Ang prgan Stanley & Prudential b Santander

SETVICEN W i-shack i sphunk -
55&: G SYIOPSYS 0 theTradeDesk @I‘* e Y
Qm W W workday i Z00m

Can a software company with 75% plus Gross Margin afford to give a few free financial services to expand TAM?

38
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Large Tech Companies have Higher Trust & User Mindshare L1 0s dnlE

SSO + 2FA

o) Microsoft
Authenticator

Microsoft Corporation

GOOGLE AUTHENTICATOR

39
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FinTech: Current View from Different Vantage Points Sy s
Regulator Customer “ Investor “ Media
Incumbent Society \ Fintech \ Talent

IM ﬂFIlIlIIl SONYOU
NEED TO GOTO THEBANK

R L

!.ﬂluw_sa ”t A =

N MR e TS "

; | " BUT-DAD'WHY ISNT H“TEGH :
B *_ READY TO HELP ME3-
to be intimidated by compliance.” g o - o

NOT WANTING TO 8E BEHIND 100 OTHER PEERS, JOHN'S
NEW FINTECH BANK QUICKLY ROLLED OUT A DEBIT CARD,

www.iantoons.com / h" 40
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Gladiator Games: Many Aspirants, Few Survivors OAKLANE
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Media Headline in 20XX: Few Winners, Many Losers & Many More Mergers

Customer
Customer is king

Better choices, UX &
outcomes

One stop shop v/s
fragmented narrow apps

Investors
Change where it helps &
where it hurts

Investment will contract once
VCs stop singing

Incumbents
Acquire or partner with tech

Leverage customer base,
regulatory compliance,
capital, risk management &
trust

Fintech
Bubble:
Interest Rate
Hike Resulted
in Pricking the
Bubble

s o
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FinTechs
Mature FinTechs will have to
behave more like existing
players, with better interface

Find profitable business
models

Regulatory View
Sandbox for experimentation

Convergence inevitable

Will treat FinTech like
incumbents

Talent
Make hay while the sun
shines

Watch out for convergence

42



e o

Valuing Young Companies, especially Startups is Challenging \OF: 1.8 Belnls

Standard models like DCF work for normative
assumptions & mature companies. If rapid growth,
then valuation is an exponent & multiples of
revenue need to be added

Difficult to estimate all future components that will
affect the startup

: . : Cannot gauge adaptivity to changing environments
Multiples not derived from adequate data sets, i.e gaus pHVItY ging

no exact competitors, short-spanned data-sets

>

Sta rtup Valuation: Difficult to estimate value of technology/IP
Valley of Death

Income generating potential is hard to assess since
it is forecasted based on many assumptions

.
I
- e .

Startups rarely have significant assets, & the value
of those they have are highly uncertain

w
i
e

Incorrect growth assumptions, no real hard metrics

Lack of transparency on behalf of startup/founders

in disclosing company specific risks etc. that

Many heterogeneous interacting parts . L
y & &P impact future revenues/profitability
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The Role of History in Business, Finance & Investing is Under-Appreciated OAKLANE

Aaj mere paas funding hai, 1

lakh Cr valuation hali, user The Past, Present &

base hai, massSive growth hai.
Tumharelpaas kya hai?

Future of FinTech

b= Today we will be talking about
: the FinTech economy

~Traditional
companies

TikTok
2 @ky.now

Mere paas
PROFITS hai

A

(@bluechip_memes
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https://www.youtube.com/watch?v=BzAdXyPYKQo

If Money is the Ultimate Commodity, How do You Build Defensibility?

Source: Battery Ventures

Lessons from Software

Own the business process

Harness bottom-up &
product led sales

A strong community can
accelerate product-driven
playbooks

Your margins are my
opportunity

Lessons from Financials

Diversify funding sources

“Move fast & break things”
doesn’t work for regulators

Have a defensible
distribution strategy

Your product is my feature

s o
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Lessons for Investors

Valuations will matter...
eventually

The sweet taste of
narratives will fail & the
bitter taste of the numbers
will l[ast

Change is the only
constant; decisions will
have to be made under
uncertainty

This time is different...?

45



Crypto: Accompanied by Controversies & Crimes

A crypto exchange may have lost $145 million after its CEO
suddenly died

PR eLockONOMI

The History of Silk Road: A Tale of Drugs,
Extortion & Bitcoin

Unpatched Ethereum Clients Pnse 51%
Attack Risk, Says Report

Source : CNN, Blockonomi, The Block, Quartz, CBS News
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QUARTZ

CRYTPO ENTOMOLOGY

A coding error led to $30 million in
ethereum being stolen

Bitcoin Mining Now Consuming More Electricity
Than 159 Countries Including Ireland & Most
Countries In Africa

BT - I o [ 7 e
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Modern Day Shovel Makers: RegTech & Cyber Security

Verafin

Quantexa

Cloudflare

Okta

Trulio

Fraud / Anti-Money
Laundering Detection

Cyber Security

e o
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Anti-Money
Laundering
Transaction
Monitoring

AML RightSource

‘C Fraugster

ThislsMe

Identity Detection

Splunk

RegTech &
Cyber Security

MobileLender

Research Tools &
Information
Databases

Technologies

Enterprise Risk
Management

Fenergo

Convercent

PassFort

~

KYC

K ComplyAdvantage

RiskMethods

Supply Chain

'C Prevalent

47
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“Plus ca ' e
ca change, plus c'est la méme chose “ Jean-Baptiste Alphonse, 1849 OAKLANE
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P

“There are only two ways to make money in business: One is to bundle; the other is to unbundle”
— Jim Barksdale

49
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Additional Resources OAKLANE
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"When Tech Meets Finance” by Kuntal Shah

Resources
E Books 21
& Podcasts 13
https://needlproduct.notion.site/Resources- & Websites 23
207a51833a294a67a500d730112ba8d0 R .
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FinTechs v/s Incumbents

Characteristic

Customer Focus

Trust & Loyalty

Infra at Customer End

Asset Model

Scalability

Legacy

Innovation

Technology
Orientation

Infra Underlying the
Technology

Simplicity

Silos

Friction &
Fragmentation

FinTechs

Customer-centric: simple, easy use, high degree of customer
engagement via Ul/UX

Unproven, induced by freebies & high-pitched advertisement.
Convenience can overcome trust for small value transactions

High mobile penetration & improving net connectivity, reduction in cost
of cloud computing permitting new capabilities, business models & use
cases

Asset-light: Low, fixed asset base, riding on existing infrastructure,
enhancing operating leverage. B/S frequently outsourced to other parties

Expandable without exponential costs by leveraging partnerships &
disruptions

Legacy-free: Purpose built systems designed around digital channels &
fulfillment

Quick to innovate across spectrum: new business models, products,
services, delivery models. Use of social media to find untapped markets

Best of breed cloud computing & relevancy driven tech stack

India Stack is common public good & anyone is free to build on the
same

Fundamentally simple & focused, transparent business processes

Zero silos by design, uniform user experience

Convenience & lower frictions are unique selling points, however
limited product portfolio would fragment the user journey

= o
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Incumbents
Non-personalized & bureaucratic, friction-prone

Long standing relationship, both for safe haven for funds & source of
credit

Hybrid model with late technological trend adoption by & large

Asset-heavy: High fixed asset base in the form of infrastructure

Not easily scalable due to requirement of infrastructure

Legacy issues & mindset, branches, mainframes, RMs. Costly,
cumbersome, clunky & inefficient & most importantly, outdated

Slow to adopt innovations due to regulatory & compliance requirements
& lack of specialized labour

Hotch-potch of legacy system bundled together

We wonder why incumbents have still not invested in small experiments &
scaled the successful ones

Complexity resulting from bundling at scale & interoperability issue

Silos with ancillary services rendered by subsidiaries with no data sharing
most of the time

Large product offering & friction is the biggest problem area between
incumbents & their customers 51



FinTechs v/s Incumbents

Characteristic
Compliance

Privacy & Data
Protection Laws

Capital

Business Impact

Financial Inclusion

Strategy

Economics

Margins

Valuation

Narrative

Oaklane View

FinTechs

Compliance-light: Simple & unbundled models lowly regulated, but
gone are the days once they scale

Regulations are evolving & likely to be adverse from the past

Abundance of venture capital driven by historically low interest rates,
reliant on investors’ support

Fee-based income pools are targeting non-balance sheet activities to
acquire customers & then cross-sell

Huge untapped opportunity in Asia & Africa

Race to acquire customers & cross-sell

Lending is the biggest profit pool but requires superior risk management
& access to funding

Nonexistent: Start low to attract & build critical mass, prevent
competition

Price to Sales

New “New thing”

Few winners, Many Losers
Right now all about ways to acquire customers
Yet to figure out the path to profitability

= o
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Incumbents

Stringent regulations & compliance requirements from cradle to grave
Compliance ingrained in DNA

Unparalleled access to funding & diversity of funding, including from
central banks

Fee-based income will come under stress

Non-profitable due to high legacy costs & workflows

Huge customer base Moving to acquire tech-orientation & user
friendliness

Inability to sacrifice short-term compulsion & profitabilities
Profitable at Scale but facing innovators dilemma
Price to Book

This time is no different
Few Winners, Many Losers

Right now all about profitability
Yet to delight customers with convenience & low friction
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Emergent Use Cases

Robo Advisory

OCEN - Open Credit Enablement
Network

Open Banking using APIs to
promote development of new
apps & services

e o
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NUE - New Umbrella Entity ]

Neobanks offering better user
experience & interface than
incumbent banks

Fintech

DLT - Distributed Ledger Technology ]

Payments - Credit cards, BNPL, easy
EMIs, cashbacks, rewards

Lending & loan disbursal in few
hours/minutes

DeFi - Decentralized Finance to
potentially improve turnaround
time & security

Blockchain

Cryptocurrency

53




Value Proposition of Insurtech

Shorten the underwriting process

Automated life insurance
advisory - Robo

Clean & enrich data for better
underwriting & risk assessment

—

Fraud detection

I

-

Shortening the average on-
boarding process for new
clients & renewals

Cost optimisation

INSURTECH100

Profiles of the INSURTECH 100, the world's most

innovative InsurTech companies that every leader in
the insurance industry needs to know about in 2021

— |
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Real time vehicle & property &
casualty assessment

Geo-location data for property
risk management & assessment

=

N

Superior risk management,
identifying outlier claims,
anticipating trends

5

Faster claim processing

Insurance contract management,
client submission document

Comparison-need analysis portals

54
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Value Proposition of RegTech

Integrated compliance checks in
client onboarding, automated
KYC & due diligence processes

e o
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Improved data privacy &
protection

-

-

Cleaning & standardizing data for
better management

N2

REGTECH100

Profiles of the REGTECH100, the world's most —
innovative RegTech companies that every leader in
the regulatory industry needs to know about in 2021

Regulatory analytics to classify
client behaviour & risk

s

Real-time risk tracking

VAN

Automated solutions to manage
risks using machine learning

Automated real-time assessment
of regulatory changes & up-to-
date repository of regulations

P

Improved deadline adherence

Cost optimisation

Monitor transactions for anti
money laundering, market
manipulation, insider trading,
terrorism financing etc.
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Value Proposition of WealthTech

Connecting client and
market data

Roboadvisory

Client onboarding

Account administration,
CRM & targeted prospecting

F

Portfolio construction &
optimisation

¥

Lower the costs

Open architechture data
integration

Wealthtech

Flexible data visualisation

Client communication &
reporting

Lego bricks based hyper-
personalisation

Automated execution

Data & privacy, & Regulatory
compliance

e o
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Value Proposition of Capital Market Tech

Access for Small Investors

Neobrokers

Neoexchanges

Chat Bots/ Virtual Assistants

r

.

N

l Capital Markets Tech

Trading Efficiency

e o
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Clearance & Settlement ]

/-

Risk & Compliance

_/

b

Market/ Alternative Data

Open architecture data
integration

N

Monitor transactions for anti-
money laundering, market
manipulation, insider
trading, terrorism financing
etc.
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